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The 2008 Nominating Committee has met and 
nominated the following slate of candidates to

serve as Officers and Directors for 2009.

This year the 12th Annual REALTOR! Tech &
Business EXPO was a huge success, as usual"  On
behalf of the Arcadia Association of REALTORS!
and the Tech Committee we would like to thank
everyone who helped to put this awesome event
together.  Next, we would like to extend a very spe-
cial thank you to all the exhibitors who attended
the EXPO" This year we added quite a few new
exhibitors just to keep the EXPO fresh and excit-
ing. Finally, for everyone who attended, I hope you
all received great information and networked with

some great people within our industry.  

This year we had 64 exhibitors and a jam-packed day of giveaways and great
speakers.  Bob McManus, foreclosure expert and author, was a huge draw
and had a wonderful presentation about REO's, Short Sales, &
Foreclosures" Unfortunately, our keynote speaker, Supervisor Michael
Antonovich, was unable to attend at the last minute, but Scott Ochoa, City
Manager of the City of Monrovia, saved the day (thanks Mary).  Scott
spoke on the importance of supporting the Gold Line and his speech was
outstanding. We also received great information from Art Carter about
CARETS at the Chandelier Luncheon and the food was delicious.  Our last

(Continued on page 2)

President:
Andy Bencosme
Century 21 Village 

Vice President: 
Ryan Asao
Dickson Podley 
REALTORS

President Elect:
Jeanne Keating 
Dilbeck REALTORS

Secretary/Treasurer:
Paulina Lee
Coldwell Banker Dynasty,
Temple  City

TWO YEAR DIRECTORS 

Jenny Hsieh, Grand Valley Real Estate 
George Monte, Richmont Investments

Richard Streitz, Baldwin Real Estate Services
Randall Traw, RE/MAX Masters 

Nick Zigic, Century 21 Adams & Barnes.  

ONE YEAR DIRECTORS

Henry Nunez, Henry Nunez Real Estate Co.
Jill Nelson, Dilbeck REALTORS

David Scarminach, Baldwin Real Estate Services 
Kelvin Wong, Kelvin Wong Real Estate, Inc. 

SLATE OF 2009
OFFICERS& D IRECTORS

Additional candidates for the office to be filled may
be placed in nomination by a petition signed by at
least twenty five percent (25%) of the members eli-
gible to vote. The petition shall be filed with the

AAR 12th ANNUAL EXPO
By Ryan Asao, Co-Chairman 

Ryan Asao
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Friday, May 2
9:00 a.m. Ð 11:00 a.m.Ð Split Roll Tax Seminar Ð Masonic Center 

Wednesday, May 7
8:30 a.m. Ð MLS Caravan Mtg.
9:30 a.m. Ð REP Auxiliary 

Monday, May 12 Ð Friday May 16
N.A.R.  Convention Ð Washington D.C. 

Tuesday, May 13 
11:00 a.m. - Tech Committe
1:30 p.m. Ð MRMLS Operations Mtg. 

Wednesday, May 14 
8:30 a.m. Ð MLS Caravan Mtg. 
9:00 a.m. Ð Affiliate Committee Mtg. 
9:30 a.m. Ð MLS Committee Mtg. 
1:00 p.m. Ð Ethics Video 
1:30 p.m. Ð Marketing Committe Mtg.
3:00 p.m. Ð Housing and Equal Opportunity 

Committee Mtg.

Monday, May 19 
9:00 a.m. Ð New Member Orientation 
12:00 noon Ð MRMLS Board of Directors Mtg. 

Tuesday, May 20 
10:00 - 4:00 p.m. - MRMLS?Training
11:00 a.m. Ð L.G.R. Committee Mtg. 
2:00 p.m. Ð Education Committee Mtg. 

Wednesday, May 21 
8:30 a.m. Ð New Member Induction 
8:45 a.m. Ð Affiliate Mtg @ Masonic Center 
9:00 a.m. Ð Winforms Training 

Thursday, May 22 
9:30 a.m. Ð Commercial Committee Mtg. 
11:00 a.m. Ð Commercial Marketing Session 
1:30 p.m. Ð MRMLS Finance Committee Mtg. 

Friday, May 23 
9:00 a.m. Ð 12:00 noon Ð Foreclosure Seminar @ the AAR Office 

Monday, May 26 
AAR Office CLOSED 
Memorial Day Observed 

Tuesday, May 27

Calendar
for

May

breakout session of the day was Vice President of Orange Coast Title Los Angeles, Bob
MacCulloch. Bob spoke on ªUsing Facts & Logic in an Emotional Marketº which was
very informative and gave us some great tips on how to approach today's market.

To sum things up, this year's EXPO was a very exciting and educational day.  Thanks again
to all our exhibitors.  I hope you all had a great time at our No Limit Texas Hold' Em
Social which was won by first time player Helen Olague, from Remax Premier Properties.
It was the perfect way to end our jam-packed day. Once again, please make sure to sup-
port our local Affiliates"  I would like to personally thank all the people who worked so
hard to put this EXPO together¼ without you this event would not be possible.  The
Tech Committee would also like to thank everyone who attended this year's 12th Annual
REALTOR! Tech & Business EXPO and we look forward to seeing you again next year.
To find out more information about next year's REALTOR! Tech & Business EXPO or
to give us comments about this year's event please go to www.TheAAR.com/expo.

(Continued from page 1)

MEMORIALDAY

on the 11th

AAR Tech Committee Members: Jacen Crehan, Rena Delgado, Ernesto Garcia, Co-Chairman,
Ryan Asao; Irene Yamagata, Mark Tzeng, Co-Chairman, Hugo Torres; Joe Pacilio, Tylly Rankin
and Arin Dunn. Not Pictured: Kelvin Wong, Kenny Watanabe and Connie Snider.     

MAYOR'S COMMUNITY BREAKFAST
The community was invited to attend the annual Mayor's Community Breakfast recent-
ly held at the Arcadia Community Center in Arcadia.  Local civic leaders and citizens
filled the center to capacity.  The AAR leadership was among those in attendance.



1. SCAMS OF THE
TIMES: Whenever the
times get tough, the
scams, imaginative trans-
actions and dangerous
deals will resurface. The
experienced agents will
recognize them as
warmed-over modifica-
tions of prior mecha-
nisms, or the exact same
mechanisms. They can be

cloaked in legitimate type
transactions or totally improper methods from the
start, including foreclosure helpers, equity sharing
transactions and other evolutions of the syndicate -
limited partnership - TIC methodology.

In all of these transactions or methodologies,
the primary purpose is to find a way to cause a trans-
action to happen, giving the perpetrators either a
commission or an ownership of the property. A
familiar example is the foreclosure assistant company
who, through a long, convoluted contract, ends up
having the person in foreclosure transfer the proper-
ty to the foreclosure assistant, with the homeowner
remaining on as a lessee. The homeowner has a right
of purchasing the property back, or to participate in
the eventual sale of the property if it is sold success-
fully. The foreclosure assistant then may fail to pay
the mortgage payments, may be unsuccessful in
resolving the foreclosure, but DOESreceive the
monthly lease payments from the former homeown-
er until the property is taken by the lender and the

Dave Freeman

in writing exactly what your activity will be and that
you cannot in any way guarantee that you can put
off the foreclosure sale even for a period of time.
3. ESCROW - ACCOMMODATION - AVOID -
ANCE: Very often, clients or agents will ask the
escrow company to perform an ªaccommodation.º
This term refers to the escrow company performing
a task for the agent or the client, normally done in
escrow, but in this case done without opening an
escrow. An example would be recording a Quit
Claim Deed on behalf of the client without an open
escrow or title order.

Please note, this is extremely dangerous for
the escrow company, the agent and the client.
Without title insurance, the document may not be
effective, may not be recorded properly and may
have unknown liens accompanying same. these liens
might take the form of unknown Mechanic's Liens,
Judgment Liens, Abstracts of Judgment, Tax Liens
and other similar atrocities. Even if the accommoda-
tion being performed by escrow or the agent, or
being performed by the client themselves is between
friendly parties, these unknown liens and attach-
ments or clouds on title may be recorded or placed
against the title AFTERthe transaction occurs or is
recorded. If this case, if title insurance was purchased
through an escrow, the title insurer would be asked
to defend the action and the attorney fees and dan-
ger would be assumed by the insurance company
and not by the client, agent or escrow company.

There is a reason for the normally accepted
proceduces done in your business . . . the protection
of all of the parties mentioned.

homeowner is evicted.
Equity sharing agreements to purchase prop-

erty can be legitimate, where one party has the
money and the other party lives in the property and
makes the payments and takes care of the property.
However, the agreement must be thorough and com-
plete and discuss the eventualities of disagreements
or inabilities to perform. My experience is that such
agreements do not work well in the long run for both
sides. Bottom lines is if it appears too good to be
true, it probably is.
2. FORECLOSURE ASSISTING:This is a little bit
different from the previous paragraph. This situation
is where YOU are asked by a client to help them
forestall or negotiate with their lender, who is in the
process of foreclosing. If you do get involved in such
a situation, even if only briefly, be sure to put in writ-
ing everything that you did do and/or will do for the
client. Too often, I have seen foreclosure companies
agree, verbally, to hold off on a foreclosure while the
homeowner attempts to reorganize their finances or
to get money together to stop the foreclosure. Then
the foreclosure company completes the foreclosure
sale without announcing same to the homeowner
ahead of time.

If you are the party who is in communica-
tion with the foreclosure company, and the client
feels that you dropped the ball, they may sue you for
failure to notify them that the foreclosure was pro-
ceeding or to inform them that the foreclosure might
proceed in spite of your efforts. Best advice, either
don't get involved in that end of the proceeding at all
and make it clear to the client, in writing, or clarify

ATTORNEY COMMENTS
By Dave Freeman, Association Counsel

April 2008

Memorial Day originally called Decoration Day, is a day
of remembrance for those who made the ultimate sacrifice
in our nation's service. There are many cities that claim to
be the birthplace of Memorial Day.

It was officially proclaimed on May 5, 1868 by General
John Logan, National Commander of the Grand Army of
the Republic and was first observed on May 30, 1868
when flowers were placed on the graves of all Union and
Confederate soldiers at Arlington National Cemetery.

In 1915, inspired by the poem #In Flanders Fields,# Mona
Michael replied with her own poem: ªWe cherish too, the
poppy red that grows on fields where valor red it seems to sig-

nal to the skies that blood of heroes never dies.º

Thursday before Memorial Day, 1,200 soldiers of the 3rd U.S. Infantry place
small flags at each of the more than 260,000 gravestones in the cemetery. They
then patrol around the clock during the weekend to ensure that each flag remains
standing. At many other cemeteries, Boy Scouts and Girl Scouts have kept the tra-
dition. To help re-educate and remind all of us the true meaning of this day the
#National Moment of Remembrance# resolution was passed on December 28,
2000 which asks that at 3:00 P.M. local time, all Americans pause from whatever
they are doing for a moment of silence or listen to Taps.

This moment does not replace traditional Memorial Day events. Rather it is an act
of national unity. It will help to reclaim Memorial Day as the sacred and noble hol-
iday it was meant to be. In this shared remembrance we come together as
Americans.

On January 19, 1999, Senator Inouye-Hawaii introduced a bill in the Senate,

MEMORIAL DAY REMEMBERED
By Larry Kallis

Larry Kallis
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LEGISLATIVE DAY 2008
Don't miss C.A.R.'s annual Legislative Day in
Sacramento on June 4, 2008.  Legislative Day
is an opportunity for REALTORS! from
across California to meet with their state leg-
islators to discuss the issues that directly affect
the real estate industry.  Attending Legislative
Day is not only a great investment in your
business, but it will also provide you with
opportunities to hear from the state's most

dynamic political leaders and attend a fabulous reception.  

The schedule this year is jam packed with wonderful events.
Leaders of the state Legislature have been invited to address us at
the Morning Briefing. 

C.A.R. will present the 3rd annual California REALTOR!
Showcase during the June business meetings in Sacramento.
Taking place at the Sacramento Convention Center, the free
Showcase will feature numerous exhibit booths to help REAL-
TORS! stay informed about the latest real estate products
and services.  The Showcase also features a 2008 Mid-year
Forecast Luncheon, a CE credit course on foreclosures, and a

GAD REPORT
By Chip Ahlswede, G.A.D.

Chip Ahlswede

seminar on short sales (fees apply).

The afternoon Member Director Forum is an excellent opportu-
nity to voice your opinions regarding the future of the real estate
industry with C.A.R. leadership.  This is especially important for
those REALTORS! who do not attend C.A.R. business meet-
ings.  

The conclusion of this great day will be the Capitol Reception.
This ticketed event has been a huge success over the past few
years, and is held to thank REALTORS! who contribute at
least $197 a year to C.A.R.'s political activities through the
REALTOR! Action Fund (RAF).  

Remember to mark June 4, 2008 on your calendars.  Legislative
Day is not just a chance to mingle with your colleagues, but for
you to invest in your business.

For more information about Legislative Day please see our web
page  or contact DeAnn Kerr at 1-800-337-9285 or e-mail her at
deannk@car.org .  For more information about the Capitol
Reception please see our web page, or contact Lisa Edwards at
916-492-5211 or by e-mail at lisae@car.org.

A local city has instituted a business license
tax for persons doing business in the City who
do not hold a business license for that City.
This has an effect on out-of-state individuals
doing business in those cities as well as per-
sons working in one city and doing business
in other cities, such as REALTORS.  

This issue is directly and almost solely affect-
ing REALTORS, as they are the easiest to

locate from real estate signs and advertising.
There are various cities throughout California, many in
Southern California, who already impose this tax.  Two con-
cern are how each city determines the fee they charge and
other cities that are charging higher fees and only targeting certain

LOCAL GOVERNMENT AFFAIRS
BUSINESSLICENSETAXES

By Linda Vidov, Committee Co-Chairman

Linda Vidov

conducting one transaction there or if it is towards the end of a
city's fiscal year.  This causes another dispute on how those appor-
tioned amounts should be determined.  It was indicated that a
Nexus study would have to be conducted to determine the pro-
rated amounts.  This would require additional accounting proce-
dures by each City possibly resulting in additional costs that may
not be justified by the revenue produced.

REALTORS also argue that this is a double-tax since their broker-
age pays a business license tax in the city that the brokerage office
is located.  A Government Affairs Director in Northern California
argues: ªCalifornia Law prohibits a real estate salesperson/agent
from conducting real estate licensee activities without being
employed by a real estate broker.  Therefore, the City should
not be requesting additional payments of business license taxes



SECURING TITLE SERVICES
By Nicole Menard, Fidelity National Title

Insurance Disclaimer 

Title insurance is usually required by the
lender to protect the lender against loss
resulting from claims by others against your
new home. In some states, attorneys offer
title insurance as part of their services in
examining title and providing a title opin-
ion. The attorney©s fee may include the title

insurance premium. In other states, a title insurance
company or title agent directly provides the title
insurance.

Owner©s Policy. A lender's title insurance policy does not protect you.
Similarly, the prior owner's policy does not protect you. If you want to
protect yourself from claims by others against your new home, you will
need an owner©s policy. When a claim does occur, it can be financially dev-
astating to an owner who is uninsured. If you buy an owner©s policy, it is
usually much less expensive if you buy it at the same time and with the
same insurer as the lender©s policy.

Choice of Title Insurer. Under RESPA, the seller may not require you, as
a condition of the sale, to purchase title insurance from any particular title
company. Generally, your lender will require title insurance from a com-
pany that is acceptable to it. In most cases you can shop for and choose a
company that meets the lender's standards.

Review Initial Title Report. In many areas, a few days or weeks before the
settlement or closing of the escrow, the title insurance company will issue
a #Commitment to Insure# or preliminary report or #binder# containing
a summary of any defects in title which have been identified by the title
search, as well as any exceptions from the title insurance policy's coverage.
The commitment is usually sent to the lender for use until the title insur-
ance policy is issued at or after the settlement. You can arrange to have a
copy sent to you (or to your attorney) so that you can object if there are
matters affecting the title which you did not agree to accept when you
signed the agreement of sale.

Coverage & Cost Savings.To save money on title insurance, compare
rates among various title insurance companies. Ask what services and lim-
itations on coverage are provided under each policy so that you can decide
whether coverage purchased at a higher rate may be better for your needs.
However, in many states, title insurance premium rates are established by
the state and may not be negotiable. If you are buying a home which has
changed hands within the last several years, ask your title company about
a #reissue rate,# which would be cheaper. If you are buying a newly con-
structed home, make certain your title insurance covers claims by con-
tractors. These claims are known as #mechanics' liens# in some parts of the
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Nicole & Yvonne
Menard

EDUCATION COMMITTEE

TECH COMMITTEE

The fantastic AAR Education Committee under Chairman,
Patti Dmytrow, recently offered a ªstanding room onlyº class on
ªAll 45 Hours in One Afternoonº with Instructor, Joel Carlson.
Thanks to Duane Morrison, Morrison Inspections, for provid-
ing the wonderful refreshments. 

Instructor, Joel Carlson with Duane Morrison, Morrison Inspections and
Education Committee Members,  Mercedes Collaso and Mary Prout. 

ªBroadcast, Podcast, Whatever Castº was the subject of the
recent ªTech Thursdayº held at the AAR office. Up to date and
timely technology information is yet another marvelous bene-
fit of membership at the Arcadia Association. The class was
presented by our own Tech Committee members. 
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Arcadia Association of REALTORS•

601 So. First Avenue
Arcadia, CA  91006
626-446-2115

e-mail:  contactus@TheAAR.com
Visit us at our website:
www.TheAAR.com

Date:  June 3, 2008


